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A Sellers Guide 
for the Spanish 
Real Estate 
Market
Selling your home can be an exciting and nerve-
wracking process. It’s important to take the time 
to consider all of your options and make 
informed decisions to ensure a successful sale. 
 
In this e-book, we will discuss 7 things to consider 
before selling your home in the Spanish real estate 
market.
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Historically
the Spanish Real Estate market has been volatile with significant fluctuations in property values 
and demand. The market experienced a severe downturn in the late 2000s, which led to a large 
number of foreclosures and a drop in property values. However, in recent years, the market has 
shown signs of recovery, with property values increasing and demand for real estate growing.

A general 
overview 
of the 
Spanish 
real estate 
market 
based on 
historical 
trends.

One trend that has emerged in the Spanish Real Estate market is the increasing interest from 
international buyers, particularly from other European countries. These buyers are attracted to 
Spain's warm climate, beautiful coastline, and relatively affordable property prices compared to 
other European countries. This has led to a growing market for luxury and high-end properties in 
popular coastal regions such as Costa del Sol, Costa Blanca, and the Balearic Islands.

Another trend that has impacted the Spanish Real Estate market is the growth of short-term 
rentals and vacation homes. With the rise of companies such as Airbnb, more and more property 
owners are using their homes as vacation rentals to earn extra income. This has led to a shortage 
of affordable rental properties, particularly in popular tourist destinations.
 
Overall, the Spanish real estate market is expected to continue its recovery in the coming years, 
with property values and demand increasing. However, as with any market, there are always risks 
and uncertainties that could impact the market in the future. It's important for potential buyers 
and investors to stay informed and work with a trusted real estate agent to navigate the market. 3



 

Before you list your home for sale, it's important to know its value. Hire a professional appraiser or real 
estate agent to determine your home's value based on its location, size, condition, and other factors. 
This will help you set a realistic price and attract potential buyers.
 
Determining the value of your home is a crucial step in the selling process. It sets the foundation for 
your entire home sale journey, and it can have a significant impact on the success of your sale.
 
One of the most common methods of determining a home's value is through a professional appraisal. 
An appraiser will typically visit your home, assess its condition and features, and compare it to other 
similar properties in the area. Based on this analysis, they will provide you with a comprehensive report 
that outlines your home's estimated value.
 
When determining your home's value, it's important to consider a range of factors. Location is a key 
consideration, as homes in desirable areas will often sell for a higher price than those in less desirable 
locations. The size and condition of your home are also important, as larger homes and homes in better 
condition will often fetch a higher price. Other factors that can impact the value of your home include 
the age of the property, the number of bedrooms and bathrooms, and any unique features or amenities.
 
Setting a realistic price for your home is crucial to attracting potential buyers. If your home is priced too 
high, it may sit on the market for an extended period of time, causing you to miss out on potential 
buyers. On the other hand, if your home is priced too low, you may sell it quickly, but you may also miss 
out on potential profits.
 
By working with a professional appraiser or real estate agent to determine your home's value, you can 
set a realistic price that will attract potential buyers and help you achieve a successful sale. It's also 
important to remember that the value of your home can change over time, so it's a good idea to have it 
re-evaluated periodically to ensure that you are staying up-to-date with the current market conditions.

1. Determine Your Home's Value
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Intro Making repairs and improvements is an essential step in preparing your home for sale. It not only 
helps your home look its best for potential buyers, but it can also increase the value of your 
home and ultimately lead to a higher sale price.
One of the first things to consider when making repairs and improvements is the overall 
condition of your home. 
 
Are there any obvious issues, such as leaks or broken appliances, that need to be addressed? 
These types of problems can be red flags for potential buyers, so it's important to address them 
as soon as possible. Not only will this help your home sell faster, but it can also help you avoid 
any last-minute issues during the negotiation and inspection process.
 
In addition to addressing any necessary repairs, it's also a good idea to consider making 
cosmetic improvements to your home. These may include repainting the walls, replacing 
outdated fixtures, or even staging your home to help potential buyers envision themselves living 
there. By making these types of improvements, you can help your home stand out in a crowded 
real estate market and make a positive impression on potential buyers.
 
Another important factor to consider when making repairs and improvements is your budget. It's 
easy to get carried away with home improvement projects, but it's important to be realistic about 
what you can afford. Make a list of necessary repairs and improvements, and prioritize them 
based on what is most important and what will have the biggest impact on the overall value of 
your home.
 
By taking the time to make necessary repairs and improvements to your home, you can increase 
its overall value, attract potential buyers, and ultimately achieve a successful sale.

2. Making repairs and improvements
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Decluttering and depersonalizing your home is an essential step in preparing it for sale. A 
cluttered and messy home can be a major turnoff for potential buyers, and it can make it 
difficult for them to see the true potential of the property. By taking the time to declutter and 
depersonalize your home, you can make it more appealing and attractive to potential buyers.
 
One of the first things you should do when decluttering your home is to remove any 
unnecessary items. This may include excess furniture, knick-knacks, and personal items that 
can make the space feel cluttered and cramped. You should also focus on clearing out any 
areas that tend to accumulate clutter, such as closets, cabinets, and storage spaces.
 
In addition to decluttering your home, it's also important to depersonalize it. This means 
removing any personal items, such as family photos and personal memorabilia, that can 
make it difficult for potential buyers to envision themselves living in the home. By creating a 
neutral environment, you can help potential buyers imagine their own personal belongings in 
the space.
 
Another important aspect of depersonalizing your home is to remove any items that may be 
controversial or offensive. This includes items related to politics, religion, and other sensitive 
topics. By creating a neutral space, you can avoid potentially alienating potential buyers and 
keep the focus on the home's best features.
 
Finally, it's important to make sure your home is clean and well-organized before putting it on 
the market. This may involve deep cleaning the carpets and surfaces, as well as organizing 
your belongings and furniture to create a more spacious and inviting environment. By taking 
the time to declutter and depersonalize your home, you can make it more attractive to 
potential buyers and increase your chances of a successful sale.

3. Decluttering and Depersonalizing

6



When it comes to selling your home, hiring a professional real estate agent can 
make a significant difference. While some homeowners may consider selling 
their homes themselves to save on commission fees, working with an 
experienced agent has many advantages.
 
First, a professional agent will have in-depth knowledge of the Spanish real 
estate market. They can provide insights into market trends, pricing strategies, 
and buyer preferences. This knowledge can help you set a realistic price for your 
home, which is critical to attracting potential buyers.
 
Additionally, an agent can help you market your home effectively. They have 
access to a variety of marketing channels, including online listings, social media, 
and print advertisements. With their expertise, they can create compelling 
marketing materials that highlight your home's best features and attract 
potential buyers. 
 
One of the most significant benefits of working with an agent is their ability to 
negotiate with potential buyers. They can help you navigate the negotiation 
process, which can be complicated and emotional. By acting as a mediator, an 
agent can help ensure that both parties are satisfied with the outcome.
 
Finally, an agent can handle the administrative tasks involved in selling a home, 
such as preparing contracts, scheduling inspections, and coordinating with other 
professionals involved in the process. This frees up your time and ensures that 
everything is done correctly and on time. 
 
When selecting an agent, be sure to choose one with experience in the Spanish 
real estate market. Look for an agent with a strong track record of sales in your 
area and who has a good reputation within the industry. By working with the 
right agent, you can streamline the selling process and increase your chances of 
a successful sale.

4. Hire a Professional Real Estate 
Agent
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When it comes to selling your home, timing is everything. Deciding when to put your home 
on the market can have a big impact on how quickly it sells and the price you receive for 
it. The right timing can help you sell your home quickly and for a fair price, while a poorly 
timed sale can leave your home on the market for months, potentially leading to lower 
offers.
 
One factor to consider when deciding on the timing of your home sale is the season. 
Generally, spring and summer are considered the best times to sell a home, as the 
weather is pleasant, and potential buyers are more likely to be in the market. Families with 
children often prefer to move during the summer months, in time for the new school year. 
However, this does not mean that you can't sell your home in the fall or winter. In fact, 
there may be fewer homes on the market during these seasons, making it easier for your 
home to stand out to potential buyers.
 
Another important factor to consider is the current market conditions. A strong seller's 
market can mean that your home sells quickly, even if it is not in perfect condition, while a 
buyer's market may mean that your home sits on the market for longer, requiring more 
marketing efforts to sell. In a seller's market, there may also be more competition among 
buyers, leading to bidding wars and potentially driving up the price of your home.
 
It's important to keep in mind that the housing market can be unpredictable, and timing 
the market perfectly is not always possible. However, by working with a professional real 
estate agent with experience in the Spanish market, you can gain valuable insights into 
current market conditions and trends, allowing you to make informed decisions about the 
timing of your home sale.

5. Considering the Timing
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6. Understanding the Costs

Understanding the costs involved in selling a home is a crucial aspect 
of the home selling process. Many homeowners may not be aware of 
all the expenses that come with selling a property, and it's important 
to be fully informed in order to make sound financial decisions.
 
One of the most significant costs associated with selling a home is the 
real estate agent commission. In Spain, this commission typically 
ranges from 3% to 5% of the final sale price. This amount is split 
between the seller's agent and the buyer's agent. It's important to 
keep in mind that this commission is negotiable, so it's worth 
discussing with your agent to see if you can negotiate a lower 
commission rate.
 
Another expense to consider is closing costs. These include expenses 
such as title search fees, transfer taxes, and attorney fees. In Spain, 
closing costs can be around 1% to 2% of the total sale price, 
depending on the region. These costs are typically paid by the seller, 
although they can be negotiated with the buyer in some cases.
 
Aside from these expenses, there may be other fees to consider 
depending on your situation. For example, if your home has a 
mortgage, you may need to pay a prepayment penalty or other fees 
associated with paying off the mortgage early. Additionally, if you're 
selling a property as a non-resident, there may be additional taxes or 
fees to consider.
 
By understanding the costs involved in selling your home, you can 
plan ahead and ensure that you have enough funds available to cover 
these expenses. It's also important to work closely with your real 
estate agent to ensure that you're aware of any additional costs that 
may arise during the selling process. By doing so, you can avoid any 
unexpected surprises and ensure a successful sale.
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Preparing for the move is not only about packing and hiring movers; it is also about making 
a plan for the entire process. Selling a home and moving can be stressful, especially if you 
do not have a solid plan in place. There are many things to consider, such as timing, 
logistics, and budget.
 
To start, consider creating a timeline for the entire process. This will help you stay 
organized and on track. You can break it down into smaller tasks such as decluttering, 
packing, and hiring a moving company. Make sure to also include any necessary repairs and 
improvements to your new home.
It's also a good idea to create a budget for the move. 
 
This should include expenses such as packing supplies, moving truck rental, and any fees 
associated with disconnecting and reconnecting utilities. By setting a budget and sticking 
to it, you can avoid any unexpected expenses.
 
In addition to planning and budgeting, it's important to take care of any administrative tasks 
related to the move. This may include notifying utility companies, updating your address 
with the post office, and transferring your homeowner's insurance policy to your new 
residence.
 
Finally, don't forget to take care of yourself during the move. Moving can be physically and 
emotionally draining, so make sure to take breaks, eat well, and get enough rest. By taking 
care of yourself, you can reduce stress and stay focused throughout the process.
 
In summary, preparing for the move involves creating a timeline, setting a budget, taking 
care of administrative tasks, and taking care of yourself. By doing these things, you can 
help ensure a smooth and stress-free transition to your new home.

7. Preparing for the Move:
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Conclusion:
Selling in the 
Spanish Real 
estate market 
 
 

1.

Determine Your Home's Value

Decluttering and Depersonalizing

3.

Hire a Professional Real Estate Agent

4.

5.

Considering the Timing

Selling your home in the Spanish real estate market can be a rewarding experience with the right 
preparation and guidance. By considering these 7 things before selling your home, you can ensure a 
successful sale and a positive outcome. Good luck with your home sale!

info@GALALUXURYHOMES.com
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C. Pintada 9 - Nerja - www.galaluxuryhomes.com 
info@galaluxuryhomes.com

Contact

https://www.google.com/maps/place/C.+Pintada,+9,+29780+Nerja,+M%C3%A1laga/data=!4m2!3m1!1s0xd722511f8964e67:0xf8802aec7f4f0697?sa=X&ved=2ahUKEwjSuPTR3KH-AhUvUqQEHaAyA4gQ8gF6BAgPEAI
https://www.galaluxuryhomes.com/


   


